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eBooks

This is a helpful guide to accessing our collection of eBooks. Please contact
knowledge@imi.ie for any queries.
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1. Open the IMI Summon Search box and enter the e-book title.
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2. Refine the search by selecting Full Text Online and Content Type
book/eBook.
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3. Select the Full Text Online link under the eBook record.
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4. Select Read Online. (Note that Copyright restrictions apply to the
number of users that can access the eBook concurrently)
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5. Select the links to the Chapters down the left-hand view pane.
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6. Other features include searching, scrolling and printing (copyright
restrictions apply for printing)
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[} resuits on page 21
1 Part I: Negotiation Essentials NEGOTIATION: THE
MIND AND THE HEART The negotiation did not begin

The negotiation did not begin with each party sizing up the other| D g g D
m results on page 22 nied by PowerPoint decks flanked by attomeys and senior execut,

chief Bab Iger and 21st Century Fox chairman Rupert Murdoch were drinking wine at Murdoch’s
Moraga Estate winery in Bel Air, and discussing disruptive internet trends impacting their respective
television and film companies. In this meeting, they realized that they shared much in common. A
few weeks later, |ger called Murdoch to explore a merger. Given how well the two had connected
E results on page 23 over wine, Murdoch was interested. The two chiefs met in secret, without PowerPoint presenta-
Chapter 1 - Negotiation: The Mind and the Heart In tions, and teams of senior executives at both companies were strategically left out of the loop. The
negotiation it is important o optimize one’s negotiations, like the wine get-together were smooth, cordial and informal. Two months later, Iger
and Murdoch stood arm-in-arm atop a London skyscraper to announce their intention to construct a
$52 4 billion acquisition deal.
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7. If you would like to borrow and read on multiple devices select the
Download link. (This requires Adobe Digital Editions)
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2021-03-23
For undergraduate and graduate-level business courses that cover the skills of negotiation. The Mind and Heart - et
B3 Cite Book of the Negatiator is dedicated to individuals who want to improve their ability to negotiate ~whether in
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8. Select either Get Adobe Digital Editions and install or select Done with
this step if you have already downloaded the software.

You will need Adobe Digital Editions

Adobe Digital Editions is required to download books. This
free software is different from Adobe Reader.

A free Adobe ID is also required to transfer the book to another device. It is not
required to read books on this computer.

o Get Adobe Digital Editions

Mind and Heart of the Negotiator,
the, Global Edition

« Go back Done with this step »




9. Select the number of days you would like to borrow the eBook and click
the Download button.

Download Your Book

AUTHOR: Thompson, Leigh

LENGTH: 369 Pages

FILESIZE:  13788K (13.5MB)
LOAN LENGTH: 1 day

Leigh L. Thompson

DOWNLOAD FORMAT: PDF
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the, Global Edition

Need Help?

10. Open the downloads folder and click on the file. It will open in Adobe
Digital Editions.
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11. Contact the IMI Knowledge Centre at knowledge@imi.ie for further
details.
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